
1 Reach out to 
family and friends

You need to go into these coffee dates with a strategy. 
First, let them know about your Annique business and the 

products on offer. Then, ask them directly if they know 
anyone who could benefit from working with you. This is 

the key though — you MUST know exactly who you serve.

It's cliché but true. Friends and family are an oft-
overlooked source of new business — don't ignore this 

gold mine! Hop on social media, craft a personal email, or 
set up a few coffee dates with friends and acquaintances. 

people your way.

looking to help and, in turn, the person you're 

Tell them, “I offer health and beauty solutions,” or “I have 
a way for you to earn extra money or start your own 

business.” You've specified exactly who you're 

talking to will remember and refer 

Rooibos, 
Rosehip and 

Horsetail

Ditch Unexpected Ways 
to Get New Clients

Make sure you're crystal-clear about exactly who 
you want to be working with. How do you find 

them? Where do they hang out? Once you can 
answer those questions, it's time to take action 

and make some key connections.
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Here's a useful little titbit that will likely forever affect the 

way you conduct your relationships with clients: social 
psychology research has shown that one of the best 

ways to enhance someone's positive feelings toward you 
is to ask them for a favour. It's true! There's just 

something about the act of helping you that makes 

Got clients already? Perfect! Even if they're not paying 
clients, it's time to ask them if they know of anyone else 
in their industry who might be looking for your services.

them feel deeply invested in your future. Your very 
best clients love working with you and will 

go the extra mile 
— you just need to ask.

Ask your 
current clients 
for a referral

3 Book a 
speaking 
engagement

— and it's an effective way to seriously elevate your brand.

Hosting your own event doesn't have to be intimidating. It can be 
a small, casual gathering or a more formal affair. Choose a topic 

that you're familiar with and that will help your audience (i.e., 
potential future clients!) and get yourself out there. Nothing says 
“expert” quite like hosting your own workshop or presentation 

This is a fantastic way to get visible and position yourself 
as an expert and authority in your field. Take a look at local 

events happening in your area (school and church events are 
ideal) and find ways to insert yourself. And if you can't find an 
event that's a good fit, host your own like a wellness day or 

skincare masterclass! 

leads roll in.

Make sure you let people know how to contact you 
once the workshop is over and watch those 
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4 Provide value 
to your potential 
future clients

that person's question... 
do it! 

If someone submits a question on 
Facebook and you can help answer 

Facebook groups and social media can be 
a great way to connect to people 

searching for services. The best part is that 
you're able to instantly check in on what's 
being discussed and the exact problems 

your audience is facing.

How to 
find clients 
for your 
business:

New clients provide a source of new income opportunities.
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