
in your business
As a Consultant, it can be daunting 
to enter a new market you are not 
familiar with. Annique makes this as 
easy as ready-set-go with a quick 
guide on how to tap into the sports 
and fitness market.

GO FOR GOLD
Healthy living is a major buzzword right 
now, so chances are you likely already 
have a few friends or family members 

who are active. Ask them to use 
Annique's products (Green Rooibos, 

ZeroAche+ etc.) and recommend it to 
those they workout with. Attach your 

business card to the product so 
potential customers can contact you 

if they have any questions.

Set up a product-focused event at a fitness centre or 
athletics club. You don't want more than 20 people to 
participate. In a small group you can control the event 

better, socialise with everyone and create a relaxed and 
comfortable atmosphere for people to interact with your 

products.
 

Talk about the problems your products solve and the things 
they improve. Share some product success stories and have 

people test products. Some of your customers who are 
excited about their results can bring a few friends and share 
their testimonials at your event. Third party testimonials are 

very powerful!

Spend time in equipping yourself with 
knowledge about the product. You 
will be able to talk confidently and 
convincingly when you are able to 

provide specific details of the 
products as well as explain how they 

are beneficial. 

Organise Product-
focused events

Annique's ZeroAche+ and Resque Crème offer fast results, so 
giving away free samples is a powerful way to get more 
customers.
If possible, have them use the first sample right then and there 
so you can walk them through the how to’s. Having them use 
it on the spot assures they've already had their first experience 
with the product and it sticks in their mind.
Call them 2-3 days later to make sure they're still using the 
product daily. If they're enthusiastic about their results, tell 
them that when you meet for coffee after 7 days you'll show 
them how to get the product on a discount or even for free. 
That will increase their excitement and they'll be looking 
forward to your meeting.

forms after the event for 
one-to-one follow-up 
consultations. Always 

Setting up a stall at your local school's sports day, hockey game or 
rugby match is a great way to introduce Annique's products to 
learners and their parents. Offer Lifestyle Shake and Green Rooibos 
tasters as well as Sun Safety and the Resque products. You can 
even make up a 'Sports Bag Essentials' kit that customers can buy 
on-site after trying the 

ask for permission to 

your entry form.
contact entrants on 

products. Make up a desirable 
lucky draw and use entry 

Personal 
contacts

TOP 
Tip: 

Host 
exhibitions

Offer 
samples
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