
In support of a fun and productive month, two Annique Consultants, 
Monika Basson and Elzanne Bensley, offer tips that, when put into 

practice, can help you find the joy as you build your business this month.

FESTIVE SEASON
SELLING

Monika Basson
“The idea around making gift 
boxes came across my path 

almost by accident. A very good 
client of mine contacted me and 
asked for my help on Secretaries 

Day. I thought quickly, saw an 
opportunity and decided on 
specially packed gift boxes. 

When you picture 
your business in 
December, do you 
see its possibilities or 
more of its pitfalls? 
Do you feel 
confident … or un-
certain? Like every 
cycle of the season, 
December offers 
both benefits and 
distractions that can 
enhance or adversely 
affect your business. 
Your experience will 
depend on your 
attitude, discipline 
and action!

Elzanne Bensley

By personalising orders, my clients have started 
ordering more frequently. This does not have to 
be an expensive exercise. On the contrary, I 
cut, type and write everything myself. I try to 
do something different with the orders every 
time so my clients don't get bored and they are 
surprised every time. This creates excitement 
with my clients and has an amazingly positive 
effect on my orders and my income.”

“I try to make every package that is ordered 
from me special. Whether it is a chocolate, 
cappuccino sachet, lavender twig or flower, I 
believe clients should get more than just what 
they ordered. I understand that my clients can 
order from anybody else, but I try and make 
them feel special by putting a bit of effort into 
my deliveries. I also add an inspirational 
message, thank you note or personal message 
with a ribbon. I love to get positive feedback 
and my clients now look forward to their orders 
and little surprises. I also add a sample of 
another product which they did not order, or 
information on a specific product or even a 
testimonial. I also add tips on how to use the 
products. 

I bought cupcake boxes - not only are they cheaper than the normal 
gifting boxes, but you can see through them which made for a pretty 
presentation. I bought all the supplies and made combos with the 
Miracle Tissue Oil Body Lotion, Miracle Tissue Oil Body Wash and other 
pamper products that I felt paired well with Secretaries Day. I also ad-
vertised these boxes on WhatsApp and Facebook and marketed this 
service to my clients. 

“I now buy products on offer every month, build up 
stock and then use these products to make up different 
combos as my profit is bigger. I make use of my 
corporate network for specific days like Secretaries Day 
or corporate functions, but I am also planning to do 
marketing for other celebrations like Father's Day, 

Teacher's Day and Valentine's Day. I am also very excited to make up 
different sized combos with various products for the festive season. 
It doesn't always have to be the most expensive box or decorations, 
but with a bit of creativity and effort it can be very easy. There are so 
many aids out there on Google, YouTube and even Facebook that 
show you cheap and creative ways to make boxes look special, 
unique and beautiful.

“At a previous event I also provided a number of 
Annique's herbal teas for someone who created their 
own gift boxes, but who wanted ideas for products to 
put inside the boxes. There is definitely a need for a 
one stop shop that saves people the time, energy and 
money to buy presents, wrap and deliver them them-

selves. Not all packages from online shops arrive on your doorstep 
in a pretty and presentable manner. A beautiful package delivered 
by a warm and friendly Annique Consultant is the answer.”

Elzanne Bensley

Super excited to deliver these parcels tomorrow! Special people 
receiving individually and carefully selected gifts.

Did you forget Secretaries Day? Contact me asap and we will 
make a plan

“When 
 putting together 

 your own gift boxes, 
remember to add 

delivery costs to the 
price of the 

combo.”

By personalising orders, 
my clients have started 

ordering more 
frequently. This does not 
have to be an expensive 

exercise. On the 
contrary, I cut, type and 
write everything myself. 

I try to do something 
different with the orders 
every time so my clients 

don't get bored and 
they are surprised every 

time. This creates 
excitement with my 
clients and has an 

amazingly positive effect 
on my orders and my 

income.”

“I try to make every 
package that is ordered 

from me special. 
Whether it is a choco-

late, cappuccino 
sachet, lavender twig or 

flower, I believe clients 
should get more than 

just what they ordered. 
I understand that my 

clients can order from 
anybody else, but I try 

and make them feel 
special by putting a bit 

of effort into my deli-
veries. I also add an inspirational 

message, thank you note or 
personal message with a ribbon. I 
love to get positive feedback and 

my clients now look forward to 
their orders and little surprises. I 

also add a sample of another 
product which they did not order, 

or information on a specific pro-
duct or even a testimonial. I also 
add tips on how to use the pro-

ducts. 

Have a 
fantastic 

festive season 
and give the 

gift of 
Rooibos

   30 days, you have 
Over the next 

  the opportunity to expe-
rience the month on your 

terms. Especially if you are work- 
ing your business in precious, 
part-time hours, it's what you 

do in those hours that will 
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set you up for the 
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